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PROFESSIONAL SUMMARY: 
Results-oriented and energetic Financial professional with expertise in lead qualification and closing strategies. Extensive sales training and presentation experience.
PERSONAL DATA:
Gender:		Female
D.O.B:		20th June, 1990
Status:		Single
State of Origin: 	Ogun State
Nationality:	Nigerian
Religion:	Christianity

SKILLS:
· Strong written and verbal communicator
· Positive and encouraging
· Kind and empathetic educator
· Self-motivated
· Fast learner
· Multi-tasking strength
· Professional demeanor
· Flexible schedule
· Interpersonal skills
· High energy
· Empowers high-performing sales teams
· Microsoft Office Proficient 
· Expert in financial analysis, financial planning and investments.
· Financial reporting 
· Team player
· Documentation
· Managing multiple projects simultaneously
· Customer service focus
· Accurate and detailed



EXPERIENCE
FAVOURLAND COLLEGE (NYSC Primary Assignment) Igboora, Oyo State.    

YOUTH CORPS: 									06/2016 – 05/2017

· Assisted in developing student-led after-school tutoring program to teach under-privileged students.
· Collaborated with a team of faculty to develop after-school tutorial program for students in need of extra help.
· Fostered meaningful relationships among students through student field-trip retreats and team-work community service projects.
· Consistently received positive teacher evaluations from students.
· Adapted teaching methods and materials to meet students' varying needs.
· Managed classrooms of JSS1 to SS2 high school students during the absence of their teachers.
· Communicated with peers, colleagues, administrators and parents to meet and exceed teaching goals.
· Pursued professional development activities to broaden and deepen knowledge of content and teaching skills.
· Worked with other teachers and administrators to evaluate and revise elementary school programs.
· Instructed more than 150 middle school students through teachings, discussions, group activities and demonstrations.
· Attended meetings, trainings and conferences as required
· Assisted the clients to better understand their role as a parent, focusing on developing skills to nurture and guide their children
· Engaged with children individually to meet their emotional and physical needs.
· Maintained a child-friendly environment by allowing frequent access to outdoor activities.
· Screened and prepared children for enrollment.
· Sparked imagination by helping children discover new things each day.





IFECO COMMUNICATION LTD. NO 2 DOUGLAS ST, OWERRI IMO STATE

Sales Representative          						09/2012 – 09/2013

· Documented all customer inquiries and comments thoroughly and quickly.
· Coordinated between billing department and customers to resolve problems.
· Processed cash and credit payments rapidly and accurately.
· Responded to all customer inquiries thoroughly and professionally.
· Referred unresolved customer grievances to designated departments for further investigation.
· Entered data promptly and efficiently with accuracy.
· Placed special merchandise orders for customers.
· Greeted customers in a timely fashion, while quickly determining their needs.
· Recommended new programs to customers, resulting in a 65% in add-on business.
· Answered customer questions about product availability and shipment times.​
· Accurately logged all daily shipping and receiving orders.
· Visited clients on-site to give benefit-oriented sales presentations.
· Trained and mentored 3 new sales representatives.
· Organized joint sales calls with current customers and outside vendors.
· Oversaw sales forecasting, goal setting and performance reporting for all accounts.
· Built client relationships by acting as the liaison between the customer service and sales teams.
· Consulted with clients after sales and contract signings to resolve problems and provide ongoing support.
· Increased sales volume by adding 7 accounts in Douglas rd, territory.
· Acquired #30 million in sales revenue in [8] months. 
· Handled 7 client companies and brought in 7 new accounts in 8 months.
· Effectively led a seasoned team of partner managers and account coordinators.
· Negotiated prices, terms of sale and service agreements.
· Monitored market activity and quoted pricing to maintain healthy profit margins.
· Contacted regular and prospective customers to explain product features and solicit orders.
· Obtained and evaluated credit information about prospective customers.
· Wrote, negotiated and finalized sales contracts.
· Maintained knowledge of current sales and promotions, policies regarding payment and exchanges and security practices.
· Completed all cleaning, stocking and organizing tasks in assigned sales area.
· Contributed to team success by exceeding team sales goals by 85%.




EDUCATIONAL BACKGROUND

Federal Polytechnic Ilaro Ogun State, Nigeria			2013 - 2015
Higher National Diploma      Banking And Finance		           2015
Upper Credit

Federal Polytechnic Ilaro Ogun State, Nigeria			2010 - 2012
National Diploma      Banking And Finance			           2012
Upper Credit

Girls Secondary School Egbu, Owerri, Imo State			2002 -2008
O’Level Certificates				                         2008

Vetland Primary School Agege, Lagos State	                             1996 – 2002
Primary School Leaving Certificate			                         2002




CERTIFICATIONS
Project Skills Consult
Project management Certificate				2016


REFERENCES:
1. MR. FEMI BAMISEBI
C.E.O MULTIRISE ENGINEERING AND GEOLOGICAL SERVICES
16 ITEM STREET, IKENEGBU LAYOUT OWERRI, IMO STATE.  0807150037  
2. MR. AYODELE O. TALABI  
PRINCIPAL CONSULTANT LAVING TIEME SIECLE INTEGRATED CONSULTING LTD  
9/10 OLAJUNWON STREET, SURULERE, LAGOS.  08163231574  
3. DR. B.M OGUNSINA  
FEDERAL POLYTECHNIC ILARO,  OGUN STATE  08038527953
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